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At Flambard Williams we want our 
clients to have the opportunity to 
work with an honest and friendly 
company and, therefore, take the 
stress out of selling your property.

We have devised this handy pocket-sized  
A-Z guide to selling your property. Here are 
some helpful tips and tricks to give you 
more information on buying and selling 
your properties.

AN A-Z 
OF SELLING 
YOUR 
PROPERTY



AREA
Choosing the right area is key when buying a 
property. Take into consideration where you 
work, where your family and friends are based 
and any other major factors that may help you 
make a decision on your area.
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BUDGET
Make sure you have budgeted for everything 
when contemplating a mortgage, even down to 
gym membership and your mobile phone bill.
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CONVEYANCING
This is the legal procedure that takes place when 
buying or selling a property in the UK. The Lawyer 
will handle land registry, stamp duty, contracts 
and many other tasks that are necessary. Their 
prices vary massively, but don’t always pick the 
cheapest. Picking a good and affordable legal 
representative is a huge factor in the buying/
selling process and could be the difference 
between a smooth sale and a tricky one.
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DUE 
DILLIGENCE
Whether it be the agent you are buying/selling 
your property through, or the conveyancers that 
you chose to handle the transaction, doing your 
own research will not only help you pick the right 
company for you but also give you reassurance 
throughout the entire process.
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EXPERTS
When dealing in property always speak with an 
expert. You may have to pay for their advice, 
but it can save you from all the pitfalls of the 
property market, thus saving a great deal of 
money in the long run.
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FLAMBARD 
WILLIAMS
The home of property. Challenging the estate 
agency market, we do things differently. Our 
SmartSell team provide exactly the same service 
as a typical estate agent, simply without the 
extortionate fees, with prices starting from just 
£695 (Plus VAT) to sell your property efficiently 
and as stress-free as possible.
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GOVERNMENT 
SCHEMES
Believe it or not, the Government do have schemes in 
place to help you! Whether it be help-to-buy, shared 
ownership or right-to-buy, they offer a number of 
different options to cater for your situation. Take a 
look a look at the .gov.uk website for more details. 
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HELP-TO-BUY
This is an equity Loan scheme available to first-
time buyers and existing homeowners who want 
to buy a ‘new build’ house. Under this scheme, 
you can borrow 20% of the purchase price 
interest-free for the first five years as long as you 
have at least a 5% deposit. There are different 
caps and loan amounts depending on your area, 
to find out what you have access to, have a look 
on the helptobuy.gov.uk website. 
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INTEREST ONLY 
MORTGAGES
This is a type of mortgage where by you only pay 
the lender back the interest on the amount you 
borrow. Bear in mind that at the end ofthe term 
you’ll still owe the original amount you borrowed.
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‘JUST IN CASE’ 
FUND
It is important to have a ‘just in case’ fund. When 
buying/selling a property, there can be some 
costs that can’t always be budgeted for to an 
exact amount i.e. searches or surveys. This 
means that you need to set aside monies to 
cover these costs if they unexpectedly pop up.
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KNOW THE 
PROCESS
This has a number of benefits. If you do your 
own research on ‘buying and selling’ your 
property, it can save you from any shocks, for 
example; getting a bill for stamp duty. ‘Knowing 
the process’ also helps when it comes to 
budgeting, i.e. estate agent fees, solicitor’s fees 
and stamp duty, etc. Not to mention, having 
knowledge of the process will at least make you 
aware of any curious behaviour along the way.
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LEASEHOLD
Recently, new build houses have been sold 
as leasehold with the ground rent potentially 
doubling each year. However, this isn’t always the 
case. Some flats (especially in houses converted 
into many flats) can be sold with a freehold. 
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MORTGAGE
A mortgage is a loan that is secured against 
your property. This means that if you miss your 
payments, your lender has the right to sell your 
property to recover the debts. To avoid this, 
find the most comfortable repayment options 
to suit your circumstance. It’s best to speak to 
a mortgage advisor, as they will tell you which 
mortgage is best for you.
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NEGOTIATE
If you don’t ask you don’t get! Some properties may be 
listed as ‘offers in the region of’ or ‘offers over’ which 
provides the opportunity to make offers. However, 
even if they do not specify that they are open to offers, 
it is always worth a try. The worst they can say is no!
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OFF-PLAN
When a property is in the 
process of being built, it is 
‘off-plan’. This is a great option 
if you are looking to buy a 
property under market value, 
or if you are looking to use a 
scheme such as Help-to-Buy. 
The only downside is that they 
may not be ready to move into 
straight away.
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PATIENCE
Buying or selling your property won’t happen 
overnight. It can take months for a property 
to exchange and complete and whether it is a 
freehold or leasehold can be a big factor in this. 
The best thing you can do to ensure the quickest 
transaction possible, is to return any material 
your estate agent or solicitor has asked for as 
quickly as possible.
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QUESTIONS
Never be afraid to ask questions. At the end 
of the day, your estate agent and solicitors are 
working for you, so you have the right to ask 
them anything you want. 
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RESEARCH
Before you start your buying process it is 
important to do your research. For example; 
prices in the area, crime statistics, internet speed, 
schools and other local amenities are valuable 
things to focus on.
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STAMP DUTY
Is a tax that is payable when purchasing any 
property over £125,000 in the UK (unless you are 
buying this as a second home whereby the tax 
is payable at any purchase price. The exception 
to this is when purchasing purpose-built student 
accommodation). The exemption from this tax 
is for ‘first time buyers’, however, there are still 
variables surrounding this. For full details on 
stamp duty rules and eligibility for tax relief take 
a look at the .gov website.
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TRUST
Before you instruct an estate agent or solicitors, 
get to know them a first. If you don’t like their 
service or have a feeling of mistrust before the 
process begins, it may be a painful experience 
if you chose to go with them. Pick the company 
that you think is right for you. 
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UPGRADES
When it comes to selling your property, some 
agents will offer upgrades to your package. 
‘Premium listings’ or similar options are a great 
way to boost the views on the property portals, 
giving your property an advantage against 
anything else in the area. Ask your agent what 
they can offer. 
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VALUATION
When you want to sell your property, we believe 
it’s good practice to get three independent 
valuations. This will give you a good idea of 
exactly how much your property is worth. Also, 
it is a great way to meet the representative from 
each company and therefore help you decide 
which is the best for you.
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WARRANTY
With new builds there will be warranties in place 
such as NHBC that protect your property. This 
will help bring peace of mind and is a great 
advantage of buying a new build. 
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X-RAY VISION
Unfortunately none of us have this ability, so it 
is extremely important to get your basic checks 
and surveys done. If you have any doubts about 
the property you are buying, there are more 
thorough checks that can be made - ask your 
solicitor about these options. which is the best 
for you.
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YOU
The most important person in this whole process 
is you! Don’t let anybody tell you what you want, 
it is your decision. Working with agents that 
genuinely have your best interests at heart is key.
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ZERO
The amount of hassle that you 
face when you sell a property 
with Flambard WIlliams!
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